
CASE  STUDY

Terreal UK

O B J E C T I V E S

 Raise the company profile with cladding contractors

  Create awareness of terracotta rainscreen products 
among architects

 Support sales efforts to increase specifications

S O L U T I O N

Terreal UK has a small sales team with big ambitions. 
Keystone Construction Marketing acts as Terreal’s 
marketing department, providing on-going marketing 
advice and support.  To ensure the budget stretches as 
far as possible, we have created a detailed, year-long 
communications plan.

S E R V I C E S  P R O V I D E D

 Magazine Adverts
 Press Releases 
 Case Studies
 Website Advice
 Search Engine Optimisation (SEO) Advice
 Copywriting 
 e-Mailshots
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Results

“ One of our biggest objectives was to get on page one of Google using SEO. We followed 
Keystone’s advice on the matter and we’re now high on page one of Google for our primary 
keywords. We were considering using an SEO consultant which would have cost a few 
thousand pounds over a year, but Keystone’s advice meant we don’t need one.”  

 Martin Fewtrell, Sales Director – Terreal UK

Terreal is an international manufacturer of clay building 
products with its head office in France. In the UK, a small 
team promotes and sells clay roof tiles and terracotta 
rainscreen cladding.

For more information call 020 8680 5275 
or email info@KeystoneCM.co.uk
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